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Play.
Pick.
Win!
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The more you participate, the luckier you get! Make the

most of your membership benefits in and increase your odds
of winning big!

Participate in the Chapter throughout the year to earn raffle
tickets. Collect as many as you can, and bring them to the
Annual Meeting Holiday Lunch in December for a chance to
win one of 25 incredible prizes including electronics, gift
cards, and more!

PL Earn raffle tickets throughout the year by participating in the Chapter. The more you
ay.
Y participate, the more tickets you’ll earn!

At the Annual Meeting Holiday Lunch, place your tickets in the corresponding raffle boxes for
any of the 25 prizes you’d like a chance to win. Distribute your tickets among multiple items,
or drop all of your tickets into the box for the prize at the top of your wish list!

One lucky winner will be drawn from the raffle box for each prize!
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Make your own luck - Play, Pick. Win!



How to Earn

Wint Tickets

Attend or host a Community Meeting
Attend an Educational Seminar, Chapter Event, or Community Service Event
Meet with a New* ALACC Business Partner

Attend a webinar hosted by an ALACC Business Partner
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Make a donation to the Toni K. Allen Scholarship Fund (online or at a
Quarterly Networking Lunch)
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Refer a Member or Business Partner (must join for a ticket to be awarded)

¢ Become an ALACC Ambassador

Please Note:

Write your name on the back of each ticket you earn throughout the year so that you can be identified as the
winner if your ticket is drawn—there are no ticket numbers or other means of identifying a ticket. Members
can win more than one prize—feel free to distribute your tickets into the drawing boxes for multiple prizes!
Please notify Chapter Headquarters if you have earned a ticket for something other than event attendance.
Only current year tickets will be accepted. No additional tickets will be distributed at the Annual Meeting
Holiday Lunch

* “New” Business Partner means establishing a relationship with a new contact. These tickets will be
distributed by Business Partners as they meet with new contacts



